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Negotiations
and Influence

Explore the intricate world of negotiation
through a blend of theoretical knowledge and
practical applications. From mastering
persuasion and communication skills to
navigating cultural nuances and managing
conflicts, this program covers it all. Gain
insights into negotiation psychology, tactics,
and strategies, empowering you to approach
any negotiation with confidence and integrity.

$1,500 | 2 days | in person or online

Program benefits

e Learn proven tools and techniques to prepare for any negotiation.

¢ Gaininsights into human behavior to influence decisions, manage emotions, and build rapport for
successful negotiations.

o Approach ethical dilemmas with confidence and integrity, making decisions that align with your values.

o Explore strategic negotiation practices to contribute to your organization's competitive edge.

Featured topics

small group discussions, and interactive sessions to cover the following topics:
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Enroll now

thunderbird.asu.edu/executive-education
Contactus

+1602-496-6920 | exec.ed@thunderbird.asu.edu



